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FOR SALE BY OWNER 

TOP 10 MARKETING TIPS

Marketing your home effectively is key to successfully get your home sold.  Here are some tips to get you going in the right direction and feel free to let us know of any questions:

1. Create a list of all improvements you’ve made to the house with costs itemized. Home maintenance items (i.e. repairing broken fence) would not apply, however all updates & improvements (i.e. new flooring, fixtures, appliances, etc.) would.  It’s helpful to note the year completed and then come up with a grand total to justify your asking price. Keep copies to give Buyers.
2. Color sells.  Make full-color flyers and keep them well stocked outside at all times.
3. Speaking of flyers, be sure to include price.  Not disclosing this information is frustrating to many Buyers. Include as much detail as possible on your flyers including number of beds, baths, approximate square footage (reference source), year built, builder, etc. 

4. Hold your open house on the same day as Realtor open house in your area to maximize traffic (www.austinhomesearch.com or www.trulia.com list open houses).  Put a sign in your yard 5 days before the open house to advertise it will be held open that day, i.e. “Open house Sunday 2:00 – 4:00”

5. Create a “Homebuyer  Information Book”.  Keep in mind that Buyers seeing your home could be from out of town and not familiar with your neighborhood. Sell them on the schools, area amenities, proximity to major roads, retail, and employers.  Think of all the reasons you decided to purchase your home and outline why it’s a great place to live.
6. Post directional signs at key intersections advertising your home and include your name, address, and phone number on them. Make sure you are not violating any restrictive covenants as some neighborhoods limit or do not allow directional signs.
7. Take high-quality pictures of your home.  This is of paramount importance.  How your home looks in pictures determines whether a Buyer decides to visit, so make sure you look top notch!  A virtual tour is also expected by most of today’s savvy online Buyers.  
8. Define your demographic. Who is your target Buyer?  How can you reach them? Think outside of the box in marketing effectively to reach the people who would likely buy your home. For example if families with children frequently buy in your neighborhood, find out if you can post a flyer at the local elementary schools.
9. Over 80% of today’s Buyers start their home search online. You’ve got to have an online presence. Listing in MLS gives best exposure, but post to www.craigslist.org, www.owners.com, and any free sites you may find.
10. Keep your home clean, odor-free, clutter-free, and staged to sell (ask us for our Top 10 Staging Tips).  All your marketing tips won’t be of any help if the Buyers are disappointed once they come for a visit. Don’t be shy in asking for feedback after the visit as you may get some ideas on how to improve the presentation of your home.
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