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FOR SALE BY OWNER TIPS

QUESTIONS TO ASK BEFORE SHOWING SOMEONE YOUR HOME

(don’t waste your time with non-qualified buyers!!!)

As a For Sale by Owner Seller, it’s your job to show the house and this can become very time-consuming, not to mention a waste of time when showing the home to Buyers who are not qualified or ready to buy it.  You may get any of the following who would be a waste of your time to show the house:

· Curious neighbors
· Buyers who can’t afford your house
· Buyers who can afford your house but have bad credit
· Buyers who have to sell their house in order to purchase a new house

Today’s lending market has gotten much tighter and it’s more difficult for a Buyer to get a loan.  Listing with a Real Estate Agent eliminates non-qualified Buyers gaining access (since most Agents will require their Buyers to get pre-qualified prior to showing them homes), but we hope these tips help you weed out non-qualified Buyers on your own.  If you have questions, let us know and we’d be happy to help.
Loan Pre-Qualification & Contract Offer Questions:

Asking the first 3 questions on this list will give you helpful information to screen a Buyer interested in seeing your home.   
1. Have you been pre-qualified by a lender to buy a home?

2. Do you have a written pre-qualification/pre-approval letter from the lender?

a. A pre-qualification letter means the lender has provided an estimate of what the Buyer can afford in a monthly payment based on information provided.  A pre-approval is a firmer commitment from the lender meaning more information has been verified.
3. If so, for what price range?  

a. Don’t show anyone your house unless they’ve already spoken to a loan officer (=serious buyer) and are qualified for your home’s price range!
4. Would your offer be conditional on the sale of your home?

a. The viability of a conditional offer depends on many factors; we can help evaluate if such an offer would be worth considering.

5. Have you already filled out a loan application?

6. What type of loan would you be using, FHA, VA, conventional?

a. Certain loans have an impact on you since they may require certain repairs to close or don’t allow Buyer to pay certain required costs; ask us what loan they are qualified for and we can answer any questions you may have.
7. How much down payment do you plan to make?

Debt to Income Ratio 

Generally, you will be permitted to spend about 28% of your gross monthly income on housing, and 38% of monthly gross income on your total monthly debt with 620+ FICO scores.  The personal situation, such as number of dependents, unusual expenses, and spending habits affect how much debt one can reasonably handle, but as a general guideline, anything over 36% would be uncomfortable for the average person.  Most lenders will tell you that a 36% or lower debt to income ratio is the best-case scenario.
· Recent statistics show 88% of For Sale by Owners eventually decide to list their homes with a Realtor®, so we’re here to help if you ever decide you  need us!
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